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When Charles Sidi looks out his
window, it’s what he doesn't see that
brought him to Arizona.

He doesn't see rain coming. Nor
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“The worst bug in England is alittle
spider,” said Sidi, who cherishes the

Charles Sidi
show off a
model of a
luxury custom
home he is
building in
Scottsdale.
When :
finished, the
home will cost
£5 million to
$6 million.
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Brit builder takes shine to Valley

kinds of sunsets here unknown to
those living back in his hometown of
Manchester, “The weather factor
here is very attractive to us Europe-
mﬂ

In the United States on what's
called an E2 investment visa, Sidi re-
cently purchased Arizona Custom
Home Builders. He has changed the

name of the 30-year-old company to -

Scottsdale Arizona Custom Home
Builders. This month, he signed a
lease for office space at the Citadel on
Pima Road in Scottsdale, where he'll
move the building company and
house his Quinta Property Invest-
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ments LLC,

David Kemmerer, previous owner
of the home building company, said
he'll stay on board. “For some time
now I have been thi about retir-
ing, but I don’t want to close the com-
pany. I wanted to continue,” he said.

Sidi said he views coming to Ari-
zona, in particular the state of famed
architect Frank Lloyd Wright, “bril-
liant.” (“Taliesin blew my mind.”)

He has teamed with Lee Hutchison
of award-winning Urban Design Asso-
ciates of Scottsdale, known for its or-
ganic design of flow and integration
with surroundings, to build a 10,000-
square-foot spec home in the $5 mil-
lion to $6 million range in Desert
Mountain. And, in a market in which
even the sale of custom luxury homes
has slowed a bit, Sidi said he doesn’t
fear the competition.

“I think a lot of them are poorly
done,” Sidi said. “The quality does not
represent the price people are pay-

ing."
Hutchison agreed, addmg that Sidi
understands the mindset of the buyer
at this range. “There is competition at
the top, and that's where we are,”
Hutchison said.
Sidi said he strives for the “Oh my
God, I want this” reaction to someone
into one of his houses, by us-
L’?@ﬂim e e e
ig co on
home I build has to be a
work dm n;gu ju.'stﬂ]n ::ox." he said.
“I'm thinki ut the last important
detail that makes a diﬁerence.g'um not
thinking about how much money I
make."

Fellow luxury custom homebuilder
Tony Calvis, a principal with Calvis-
Wyant out of Scottsdale, said the life-
style of buyers in this market range
hasn't changed much, altl'mugh they 50
may be more hesitant.

“They're just as able to buy, but
probably more thoughtful,” he said.

Still, “Especially in Desert Moun-
tain there’s always a market for archi-

tecturally significant homes,” Calvis
. said.

Karl Tunberg, co-founder and pres-
ident of Sanctuary Builder, a luxury
custom home bul]duﬁ company head-
quartered in Chan
where a house is counts nmst in t-::r-
day’s market.

“Location is the driving factor right
now,” Tunberg said. “Another big fac-
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B Started in the construction business in
Manchester, England, at age 18, witha
loan of 60,000 pounds from his father,
David Sidi. Father is a developer of note in
the United Kingdom.

B Refurbished Gawsworth New Hall Barn,
originally built in 1706, into four five-bed-
room houses in 1996,

B |5 using his own funds to build the spec
house in Desert Mountain,

W Quote: “If you want to do something,
American people want you to have a go.”

tor is buyers are looking for great cus-
tom builders with a solid reputation, a
good history in this market and some-
one that they can have a good relation-
ship with.”

He warned that buyers, banks and
subcontractors might be skeptical of
someone new in the market. “You def-
initely have to ‘earn your keep’ in this
market to get established.”

Sidi may not have the history in the
United States, he said, but he, too, be-
lieves the relationship between client
and developer is crucial. He said he
takes minutes of every meeting and
phone call with clients so everyone is
on the same page throughout the

process.

“It’s about me caring and investing
in someone else, taking their trials and
tribulations over,” Sidi said. “I like to
keep clients informed before they
have to ask.”

Sidi zeroed in on Arizona after vis-
iting his parents at the Boulders,
where they have wintered for more
than 10 years.

He and his wife, Sarah, are raising
sons Joshua, 7, and Adam, 10.

On May 31, Sidi received the highest
award for home building in the United
I{mgdom during a ceremony before

peosle. The competition was

the National House

dmﬁ Council, the Royal Institute

of B Architects and the newspa-
per the Mail,

The particular award was for an ul-
tra-modern house of but he has
captured accolades for his work in
renovating historical British build-
ings, such as a barn from the 1700s.

His goal here, he said, is “to develop
very special single-family homes in
very special locations.”

Reach the reporter at
christia.gibbons@arizonarepublic.com.
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This model of a Charles Sidi luxury custom home takes into account a desert
wash, which is shown running under the house.




